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J
anuary seemed like a long time ago, when 
Singapore reported its first Covid-19 case. 
It became a global pandemic on an unprec-
endented scale — exacting a severe toll in 
terms of lives (1.66 million deaths as at Dec 

18, and still rising) and the global economy. Dai-
ly lives were disrupted. Masks became a neces-
sary accessory. 

Singapore’s gross domestic product (GDP) 
dipped 0.3% y-o-y in 1Q2020, and then plummet-
ed 13.3% y-o-y in 2Q2020. Although GDP recov-
ered in 3Q2020, it was still in negative territory. 
The Ministry of Trade and Industry (MTI) forecast 
that the economy would contract by 6% to 6.5% 
this year, in Singapore’s worst recession since in-
dependence. On the bright side, the economy is ex-
pected to return to positive territory, with healthy 
GDP growth of 4% to 6%, in 2021. 

Unemployment rate stood at 3.6% as at October 
2020 — the highest rate since June 2004. 

Dips and peaks
Amid the economic malaise, pandemic fears and 
travel restrictions this year, the Singapore residential 
property market appears to have a life of its own. 
Monthly new home sales, which plunged to 277 

units in April — at the onset of a two-month-long 
“circuit breaker”, have recovered steadily since.

New private home sales more than doubled 
to 3,517 in 3Q2020, from 1,713 units in 2Q2020, 
and were up 7.2% y-o-y, says Ong Teck Hui, JLL 
senior director of research & consultancy. He at-
tributes the rebound in sales to “pent-up demand 
following the reopening of showflats and the re-
sumption of property viewings” from June 19, 
2020. That pent-up demand overrode concerns of 
adverse economic conditions, he says. 

In the first nine months of this year, developers 
moved 7,379 new private homes, relatively close 
to the sale of 7,469 units over the same period a 
year ago, according to JLL’s report on the Singa-
pore residential market outlook for 2021. 

The secondary market saw 3,530 private homes 
change hands in 3Q2020, about 3.7 times the 951 
units transacted in the previous quarter. The tal-
ly of private homes sold in the resale market for 
the first nine months was 6,601 units, compared 
to 6,803 units during the same period a year ago. 

The threat of Covid-19 and the expected reces-
sion has led to expectations of private residential 
prices declining in 2020. In 1Q2020, URA’s private 
home price index eased 1.0% q-o-q. Contrary to 
market expectations, the index rose 0.3% q-o-q 
instead of continuing the slide in 2Q2020, even 
with a 13.3% y-o-y plunge in GDP.

In 3Q2020, the index was up a further 0.8% q-o-q, 
while GDP contracted 5.8% y-o-y, indicating the diver-
gence between economic fundamentals and home prices. 

‘A paradox’
“It appears to be a paradox that despite a bad reces-
sion, the private residential market is keeping well 
afloat with fairly cautious, yet optimistic, sentiments,” 
says JLL’s Ong.

New home sales totalled 645 units in October and 
climbed to 767 units in November, and December is 
likely to round up the year with an estimated 900 to 
950 units sold, estimates Lee Sze Teck, director of re-
search at Huttons Asia. “This caps a remarkable year 
for the residential property market,” he says. 

Lee is expecting new home sales for 2020 to be in 
the 9,600 to 9,700 range, which is just a tad shy of the 
9,912 units sold in 2019. He is forecasting that devel-
opers could sell between 8,000 and 9,000 new homes 
in the coming year. 

Why is the residential market still fairly resilient 
amid the current pandemic and recession? 

Past volatile market cycles led to sharp corrections 
in private home prices, as seen in the 45% plunge 
in prices from 2Q1996 to 4Q1998 during the Asian 
 Financial Crisis and the 25% drop from 2Q2008 
to 2Q2009 when the Global Financial Crisis struck, 
 relates JLL’s Ong. 

LOOK BACK

Singapore’s economy is expected to see growth next year, and the 
residential market is expected to stabilise or even improve in 2021
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Era of safe distancing at project sales gallery started at CEL Development’s Kopar at Newton, on the weekend of April 
4-5 before the start of the circuit breaker on April 7

2020: A year of contrasts 
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O
ne Pearl Bank’s strategic location in 
the Outram neighbourhood has prov-
en popular with investors. So far, the 
condo’s one-bedroom units have been 
its most well-received selection, with 

the majority of them snagged up by investors, 
shares Yvonne Nia, senior manager, marketing 
& sales, at CapitaLand. 

To make it more enticing, CapitaLand has 
also introduced a “renovation zero” concept at 
One Pearl Bank. “Usually when you take over 
your unit, you’ll get loose wires hanging and 
there will be no fixtures other than your kitch-
en cabinet,” says Nia. But at One Pearl Bank, 
the developer has made it easy for investors to 
rent out their unit, or for homeowners to move 
in once they have collected their keys. 

To that end, fixtures in One Pearl Bank’s units 
include pre-installed ceiling lights, and wood-
en laminate walls at the entrance of the unit, 
which would save time on designing the resi-
dence. This can “give a more welcome and cosy 
feeling when you enter your new home, rather 
than being greeted with white walls”, says Nia. 

Besides this, all units will be provided with 
a washer and dryer, while shoe cabinets are 
available outside the entrance, decked out in the 
same wooden laminate. Residents would also 
be able to enjoy a rainshower by Hansgrohe. 

Another feature that CapitaLand has intro-
duced in its smaller units is its swivel dining table, 
which can be tucked into the kitchen countertop 
when not in use. “We have created more flexibil-
ity in the layout for users,” says Nia, adding that 
without this, most homeowners would have to 
park their dining table along the walkway, mak-
ing spaces tighter. With the nifty design, residents 
can use it as a workspace as well, she adds. Suited 
for smaller layouts, the swivel table is only avail-
able for its studio, one- and two-bedroom units. 

The larger units at One Pearl Bank — the 
three- and four-bedders — come with an ex-
tended kitchen countertop, fitted with a con-
cealed storage space for cutleries, chopping 
board and spice bottles. 

The 99-year leasehold development will have 
two 39-storey residential towers with a total of 
774 apartments, which range from studios to 
four-bedroom apartments, and four penthouse 
units. To date, the developer has launched 450 
units, and sold 82% of the units launched. This 
includes its most recent launch in October, 
which comprises some four-bedroom units and 
two penthouses that face Pearl’s Hill City Park. 

Strategic location 
Once the development is completed in 2023, 
residents at One Pearl Bank would be able to 

access Outram Park MRT Station via a shel-
tered walkway. The MRT station, which cur-
rently serves the North-East and East-West 
Lines, will become an interchange for three MRT 
lines in 2021 when Stage 3 of the Thomson- 
East Coast Line opens. 

The condo is also within close proximity to 
the Singapore General Hospital (SGH) Campus 
within the Outram estate. Plans are underway 
for extensive redevelopment and expansion of 

the SGH Campus over the next two decades. 
The master plan for Singapore’s largest health-
care hub, spanning 43ha, was first unveiled by 
Prime Minister Lee Hsien Loong in 2016, and 
is set to comprise zones for patient care, med-
ical research and education. 

The 550-bed Outram Community Hos-
pital started operations in late-2019, while 
the Emergency Medicine and National 
Cancer Centre Singapore buildings are under-

going construction, slated to open within the 
next three years. 

Riding that momentum, Nia is confident 
that One Pearl Bank’s proximity to the campus 
will provide a readily available stream of ten-
ants. “A lot of health professionals are coming 
to work here, so they will definitely need hous-
ing,” she says.

One Pearl Bank will also have a landscaped 

LOOK BACK

Home buyers drawn to One Pearl Bank’s location

The scale model of One Pearl Bank

PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

Suited for smaller layouts, the swivel table is only available for its studio, one- and two-bedroom units Residents of two-bedroom units and larger will get a sunken planter in the balcony

CONTINUES ON PAGE EP19
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CEL Development launches Komo Shoppes for lease
BY CECILIA CHOW
cecilia.chow@edgeprop.sg

C
EL Development, the property devel-
opment arm of Chip Eng Seng Corp, is 
planning to launch its 28 strata shop 
units at Komo Shoppes, the retail po-
dium of its mixed-use development at 

Parc Komo. Five of these units, with sizes rang-
ing from 743 to 1,184 sq ft, are designated for 
F&B use and have prime frontage along Upper 
Changi Road North. 

Parc Komo is a redevelopment of the former 
Changi Garden, which CEL Development had 
acquired en bloc for $248.8 million, or $888 
psf per plot ratio (psf ppr), in October 2017. 
The former Changi Garden had 72 apartments 
on the upper floors of the four-storey block, 
and 12 shops on the ground level. Among the 
F&B outlets that used to be there were a cof-
feeshop, bistro and an Italian restaurant, Porta- 
Porta, which had been there for more than 20 
years ago. 

“These old shops did very well because there’s 
a huge catchment of people living in the area 
who would drop by for lunch, coffee break or 
dinner,” says Michael Ng, executive director of 
CEL Development. “And we want to make sure 
that the new Komo Shoppes does well too.”

Given that there are only five F&B units, the 
developer is very selective in ensuring that it 
gets the right tenants in. “We need to have at 
least three different F&B tenants to provide resi-
dents with variety,” says Peter Wee, CEL gener-
al manager of business development and mar-
keting. “We want to secure brands that will be 
well-liked by residents.” 

Catchment — private condos and landed 
housing estates
When completed sometime in 1H2022, Komo 
Shoppes will be accessible to the public too. Its 
catchment area therefore extends beyond the 
residents of the 276 units at Parc Komo. In the 
vicinity are the landed housing estate of Jalan 
Mariam and Toh Estate, as well as the private 
condos in the Flora Drive and Flora Road en-
clave. That translates to a combined total of 
5,000 households and population size of about 
20,000, estimates CEL Development’s Ng. 

Nearby is not just Changi Business Park, but 
the Changi North and Changi South industrial 
estates, Loyang Industrial Estate and the Avi-
ation Logistics Park. On weekdays, the shops 
will benefit from the lunch crowd from the of-
fices in the neighbouring industrial estates and 
logistics park, notes Wee. 

The change in the Service 5 bus route is also 
a boon for the future tenants at Komo Shoppes. 
The new route for Service 5 will include stops 
at Flora Drive and Mariam Way before reach-

ing the bus stop in front of Komo Shoppes. This 
brings greater convenience for residents living 
in the neighbourhood who want to dine or shop 
at Komo Shoppes, adds Wee.

Besides the five F&B shop units, there are 
seven other strata-titled units on the first level 
with a combined strata area of 7,212 sq ft. CEL 
Development therefore wants to lease the space 
to an upscale supermarket, notes Ng. Sever-
al supermarket operators are already vying for 
the space and negotiations are “at an advanced 
stage”, he adds.

On the second level of Komo Shoppes are 16 
strata shop units of various sizes, ranging from 
323 to 1,679 sq ft in strata area. These retail 
units are ideal for tuition centres or enrichment 
schools, amenities such as hair salons, wellness 
spas, or even medical clinics and dental clinics. 
It is already seeing interest from a private med-
ical group interested in occupying several units 
on the second level and operating a specialists’ 
centre there, says Ng. 

Laidback lifestyle
This is because the residential enclave in that 
part of Changi is predominantly made up of 
mid-upper to high-income households, contin-
ues Ng. Komo Shoppes is well-positioned as a 
high-end project, which is in line with Parc Ko-
mo’s concept of a “resort lifestyle, with lush 
landscaping”, he adds. 

With the Covid-19 pandemic this past year, 
more people — both young and old — have 
discovered the merits of a laidback lifestyle. In 

addition to its resort-style setting, Parc Komo is 
situated near Changi Village, the 2.2km Changi 
Boardwalk coastal trail, Changi Beach Park 
and Changi Sailing Club. It is also near Jew-
el at Changi Airport, as well as within a nine- 
minute walk to the future Loyang MRT Station 
on the Cross Island Line.

Besides underground parking for visitors, 
there is dedicated parking space for bicycles at 
Komo Shoppes too. “More people have taken 
up cycling since the circuit breaker,” says Ng. 
CEL’s priority is to lease out the shop units, the 
F&B outlets and supermarket space at Komo 
Shoppes. Doing so will create a vibrant com-
munity in the area once the project is complet-
ed, adds Ng. 

CEL Development intends to add Komo Shop-
pes into its investment portfolio of income recur-
ring assets. It hopes to have pre-commitments for 
the entire retail podium before the end of 2021. 

Since the residential units at Parc Komo were 
launched for sale in May last year, 134 units 
(49%) have been taken up. The average price 
of units sold is $1,503 psf. “A freehold project 
priced at $1,500 psf today is attractive indeed,” 
notes Ng. 

In fact, following the launch of the strata 
shop and F&B units, CEL Development will roll 
out the next phase of residential units for sale 
at Parc Komo next year. E

ALBERT CHUA/THE EDGE SINGAPORE

ALBERT CHUA/THE EDGE SINGAPORE

ALBERT CHUA/THE EDGE SINGAPORE THE EDGE SINGAPORE

Parc Komo is near Changi Village, Changi Boardwalk, Changi Beach Park (pictured) and Changi Sailing Club

The upper floor of a two-bedroom duplex unit at 
Parc Komo

Units at Parc Komo reflect the resort lifestyle of the Changi area

Model of Parc Komo and Komo Shoppes fronting Upper Changi Road North
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S
ince its launch 2½ years ago in July 2018, 
Daintree Residence has sold 303 out of 327 
units (92.7%), with only 7.3% of the to-
tal remaining. 

The 99-year leasehold private condo-
minium is scheduled for completion in 2Q2022 
— about 1.5 years from now. Nestled in the pri-
vate residential estate of Toh Tuck Road in Bukit 
Timah, it is also in proximity to Bukit Timah Na-
ture Reserve and Bukit Batok Nature Reserve. 

The serenity of the location is one of the main 
reasons why Daintree Residence’s developer, SP 
Setia International, was drawn to it. SP Setia In-
ternational is a Singapore-based subsidiary and 
overseas business arm of Malaysian public-listed 
property developer, SP Setia. In April 2017, the de-
veloper submitted the top bid of $265 million for 
the 201,523 sq ft site — the highest among 24 bids 
received — and was awarded the tender.

Named after Daintree Rainforest in Queensland, 
Australia, which is a World Heritage site where up 
to three-quarters of land is covered with tropical 
rainforests, Daintree Residence’s landscaping and 50 
facilities seek to emulate lush living in the tropics. 

The 12 five-storey blocks of the development 
are arranged in two wings, aptly named the Rain-
forest Wing and Valley Wing. All units enjoy a view 
of the pools in the development, or surrounding 
greenery outside of the development. 

In the Valley Wing, there is a 25m infinity pool, 
spa beds and bubbling waters, set in a verdant en-
vironment. The tennis court is on the top floor in 
the Valley Wing as well. 

Meanwhile, in the Rainforest Wing, there is a 
50m leisure pool which is equipped with a jacuz-
zi, aqua gym and foot spa. At the other end of the 
pool, there is a separate splash pool for young chil-
dren. Residents can exercise in the gym or relax 
in the steam room, or escape to a quieter corner 
at the Hammock Bay and Water Bay, away from 
the main pool. 

The appointed architect at Daintree Residence 
is renowned ADDP Architects and the landscape 
designer is EcoPlan Asia. Neo Keng Hoe, general 
manager of SP Setia International, the developer 
of Daintree Residence, says: “The design showcas-
es a well-articulated façade, reminiscent of the ter-
rain of a quarry that characterised Bukit Timah.”    

Neo says that buyers have shown interest and 
excitement to have their guests explore the pan-
oramic 330m Treetop Walk on the fifth storey, 
which connects the Valley Wing with the Rain-
forest Wing. On this linkway, homeowners can 
enjoy views of nature and access facilities on the 
top floors of both blocks.

Another highlight of the development is the 
heritage raintree at the Rainforest Wing, which 
has stood tall since Singapore’s nation-building 
years. Neo says: “It will offer residents a sanctuary- 
like ambience for them to revitalise themselves 
and to relax.”

Growing tenant pool in a mature estate
Neo says that construction at Daintree Residence has 
resumed after stopping for a few months during the 
“circuit breaker” period, and is now in full swing.  

Daintree Residence will only be a six-minute 
walk to Beauty World MRT Station. Bukit Timah 

Shopping Centre and Beauty World Plaza will be 
a short walk away. 

Daintree Residence will also be near the future 
Bukit Timah Community Building. The 216,000 sq 
ft building will house a community club, indoor 
sports hall, community library and elderly facili-
ty. There will also be a new market and hawker 
centre within the facility.  

Top schools located nearby include Methodist 
Girls’ School, Nanyang Girls’ High School, Hwa 
Chong Institution, National Junior College and 

NUS High School. For young families, there are 
three primary schools within 1km of the project: 
Pei Hwa Presbyterian School, Bukit Timah Prima-
ry School and Keming Primary School.

Neo says: “The ongoing rejuvenation of Beau-
ty World will enhance connectivity and introduce 
amenities and nature attractions to the precinct. 
The many good schools in its vicinity and a new 
integrated transport hub will attract residents and 
tenants to this convenient, charming and mature 
neighbourhood.” 

In the future, there will be a new mixed-use de-
velopment at Jalan Anak Bukit, which will form 
part of the integrated transport hub, connected di-
rectly to the Beauty World MRT station. The ten-
der for the site will close at the end of next March. 
The future development will have over one mil-
lion sq ft of space, including retail and F&B offer-
ings, which will benefit residents nearby, includ-
ing those at Daintree Residence. 

Neo says that there has been an increase in in-
terest from “serious buyers” since the announce-
ment of the launch of the Jalan Anak Bukit site for 
tender, given its proximity to the Toh Tuck enclave.

Quality finishes and fittings, such as imported 
marble flooring, are provided in the units, ranging 
from 517 sq ft one-bedders to 1,539 sq ft four-bed-
ders. Bathroom fittings and wares will be from 
Hansgrohe and Duravit. Kitchens will also come 
fully equipped with top-end appliances from De 
Dietrich. Units on the first and fifth floors will boast 
a high 4.3m ceiling. 

“Many buyers shared that they like our spa-
cious layouts and the provision of quality finish-
es and fittings in our apartments,” says Neo. E

Daintree Residence: 93% sold
PICTURES: SAMUEL ISAAC CHUA/THE EDGE SINGAPOR

High-quality finishes and fittings, such as imported marble flooring, are provided in the units Buyers like the project’s spacious layouts

Units on the first and fifth floors boast high 4.3m 
ceilings

Named after Daintree Rainforest in Queensland, Australia, the project’s landscaping and facilities seek 
to emulate lush living in the tropics
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M
ayfair Collection, by Singapore-list-
ed developer Oxley Holdings, com-
prises sister developments May-
fair Modern and Mayfair Gardens. 
Designed by award-winning DP 

Architects, the architecture of both develop-
ments is inspired by the Georgian townhous-
es found in the Mayfair District in the West 
End of London. 

Mayfair Gardens comprises 215 one- to 
four-bedroom apartments starting from 495 sq 
ft, as well as six penthouses of between 1,539 
and 1,733 sq ft. In total, there are four 5-sto-
rey blocks. All ground-floor units of the luxury 
project have a high ceiling height of 4.6m while 
the penthouses have a ceiling height of 4.4m. 

There are over 50 facilities at Mayfair Gar-
dens, such as a 75m swimming pool and three 
sky gardens. It won the Top Development 
Award at the EdgeProp Singapore Excellence 
Awards 2019.  

When Mayfair Gardens was launched for 
balloting in September 2018, 81 units were sold 
by the end of the exercise. Close to 160 units, 
or 74% of its units, were sold within a month. 
As of Dec 17 this year, 176 units or 82% of the 

units have been sold at between $1,677 and 
$2,089 psf.  

Over at Mayfair Modern, across the road 
from Mayfair Gardens, there are 171 units across 
two eight-storey blocks. Like Mayfair Gardens, 
it has full condominium facilities, such as swim-
ming pools, a gym, BBQ pavilions and func-
tion rooms. One of the key differences is that 
instead of a curvy swimming pool, you get a 
straight lap pool at Mayfair Modern. 

Mayfair Modern was launched in April 2019. 
As of Dec 17 this year, it had sold 94 units or 
55% of the total units at between $1,730 and 
$2,180 psf.

“Home buyers like the unique architecture, 
as well as landscaping that mimics an English 
garden, in the Mayfair Collection properties,” 
says Eugene Lim, marketing and sales direc-
tor of Oxley Holdings. Oxley purchased the 
land plot, formerly 124-unit Mayfair Gardens, 
in an en bloc sale for $311 million ($1,244 psf 
per plot ratio). 

The exterior of both projects features a black 
and white colour palette. Inside, the units are 
luxuriously designed and fitted with posh mar-
ble flooring, branded appliances from Grohe, 
Bosch, Electrolux and Gaggenau, as well as a 
biometric smart home system. Floor-to-ceiling 
windows look out to surrounding lush greenery. 

Additionally, the bathroom is laid with subway 
tiles and marble-patterned inlays in line with 
the English theme. 

“Most of the units enjoy unobstructed views 
of the surrounding greenery because it is in a 
low-rise landed estate,” says Lim. 

Proximity to amenities 
Mayfair Collection’s location in the residen-
tial estate at Rifle Range Road has attracted 
homeowners and investors, says Lim. “Inves-
tors see the value of having a project located 
only a five-minute walk from King Albert Park 
MRT Station and so near to the upcoming Beau-
ty World Integrated Transport Hub,” he adds. 

Home buyers, particularly families with 
young children, also appreciate that the prop-
erties are within 1km of Methodist Girls’ School 
and Pei Hwa Presbyterian School. Other near-
by schools include National Junior College and 
Singapore Chinese Girls’ School.

It is perhaps also why the larger three-bed-
room units have been popular and almost sold 
out at Mayfair Collection, according to Lim. 

As highlighted in the Draft Master Plan 2019 
by URA, the integrated transport hub will be 
next to the upcoming Bukit Timah Commu-
nity Building, which will have a site area of 
218,600 sq ft, and house a community club, 

a redeveloped market and hawker centre, an 
indoor sports hall, a community library, and 
an elderly facility. When completed, Mayfair 
Collection will be just one MRT stop away, or 
a four-minute drive away. 

Being near to green spaces is also an ad-
vantage in the post-Covid-19 era. Lim says: 
“After the Covid-19 outbreak, locals now en-
joy spending more time in nature and parks. 
Mayfair Collection is near the Rail Corridor, Ri-
fle Range Nature Park and Bukit Timah Nature 
Reserve. Residents can access them by foot or 
on a bike,” he adds. 

Additionally, Lim says that in the post-Cov-
id-19 era, units at Mayfair Collection offer 
owners flexibility as they are not built using 
prefabricated prefinished volumetric construc-
tion (PPVC) method, where three-dimensional 
modules are prefabricated elsewhere at a fab-
rication facility and later joined together at the 
construction site. 

“The internal layout is therefore flexible, and 
homeowners are able to move the walls around 
to create a separate study or workspace,” says 
Lim. “We also have 1+ Study and 2+ Study 
units, where we have seen more interest since 
the circuit breaker period,” he adds.  

The two developments of the Mayfair Collec-
tion will be completed as scheduled in 2024. E

London-inspired luxury homes at Mayfair Collection 

PICTURES: ALBERT CHUA/THE EDGE SINGAPORE

Units in Mayfair Collection are fitted with kitchen appliances from GaggenauThe showflat of a three-bedroom unit at Mayfair Collection, which features a ceiling height of 4.4m

Mayfair Collection, by Singapore-listed developer Oxley Holdings, comprises sister developments Mayfair Modern and Mayfair Gardens
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L
iving near a park is a boon for the work-
from-home lifestyle or hybrid work modes. 
Over the past year, Singaporeans have also 
gravitated towards green spaces for leisure. 
It comes as no surprise then, that 548-unit 

Kent Ridge Hill Residences has maintained a 
steady pace of sales despite the economic down-
turn caused by Covid-19 this year. 

When Kent Ridge Hill Residences launched on 
Nov 10, 2018, the development sold 110 (44%) out 
of 250 units on the day of launch. It even moved 
17 units through the “circuit breaker” period in 
April and May, when showflat viewings were not 
allowed. So far, the development has sold 410 units, 
or 75% of its total number of units, at prices be-
tween $1,423 psf and $2,893 psf as of Dec 17, ac-
cording to URA caveats lodged. 

The 99-year leasehold condominium comprises 
548 units, of which 50 are strata landed properties. 
The units, having one- to five-bedroom layouts, are 
spread across 11 five-storey blocks. The project is 
expected to be completed in 2024 as per schedule.

Its proximity to the CBD, Mapletree Business 
City and one-north, where many multinational 
companies are located, and the National Univer-
sity of Singapore (NUS) has attracted property in-
vestors, as evident from the best-selling unit sizes 

at the project so far. “The most popular unit types 
at Kent Ridge Hill Residences are the one-bed-
room and two-bedroom. One-bedroom units are 
fully sold and two-bedroom units are nearly 90% 
sold,” says Eugene Lim, marketing and sales di-
rector at Oxley Holdings. 

The tenant pool is large. The development is 
600m, or an eight-minute walk, to Pasir Panjang 
MRT Station. It is two stops, or a six-minute drive, 
to NUS and a five-minute drive to Grade-A offices 
at Mapletree Business City. The CBD is a 15-min-
ute drive away. The project is close to one-north 
and Science Park One and Two, where many bio-
tech, pharmaceutical, tech and other multination-
al companies are located. 

The project is also near the upcoming Great-
er Southern Waterfront, and will be able to enjoy 
the future lifestyle amenities there too.

“Investors are attracted to Kent Ridge Hill Res-
idences due its proximity to the MRT station, the 
CBD, Mapletree Business City, one-north, and 
the master plan for the Greater Southern Water-
front,” Lim adds. 

Resort sanctuary in a park 
Lim adds that the development is also suitable for 
home buyers’ own stay due to the serene surround-
ings and its proximity to amenities. “Homeown-
ers do not need to travel to enjoy nature, as Kent 
Ridge Park is just at its doorstep and other prom-

inent parks such as Henderson Waves and Lab-
rador Park are just minutes away,” he says. The 
development is also in proximity to other green 
spaces such as West Coast Park and Hort Park. 

The appointed architect, ADDP Architects, has 
designed the development to sit on a sloping ter-
rain, 10m above street level. The architecture was 
inspired by American master architect Frank Lloyd 
Wright’s famous saying: “No house should be ever 
on a hill or on anything. It should be of the hill. 
Belonging to it. Hill and house should live togeth-
er and each the happier of the other.” 

There will be a gate leading from Kent Ridge 
Hill Residences directly to the 92ha Kent Ridge 
Park. “So far, buyers have loved the residents- 
only direct access to Kent Ridge Park from the de-
velopment,” says Lim. The 320,000 sq ft site of 
the project is on South Buona Vista Road, where 
Vista Park used to be. Oxley Holdings purchased 
the site for $418 million ($1,096 psf per plot ratio) 
in a collective sale in December 2017. 

The facilities within provide a “pleasant resort 
environment”, says Lim. Upon arrival, visitors will 
be greeted by a forest courtyard. The gym and ten-
nis court are on level two near the arrival area. In 
the middle of the development, the central club-
house is flanked by a 50m lap pool and a smaller 
family pool on the other side, and offers function 
rooms on levels one and two. There is also lush and 
extensive landscaping designed by Ecoplan Asia. 

In the post-Covid-19 era, where work will 
continue to be done both in the office as well 
as home, units in the project will offer flexi-
bility for home buyers to transform spaces, 
says Lim, as it does not use the prefabricated 
prefinished volumetric construction (PPVC) method 
in its construction. Additionally, the units will be 
built to a high finish and fitted with a wide range 
of appliances and fixtures, ranging from Bosch to 
Grohe and Gaggenau.  

With the Greater Southern Waterfront in the 
pipeline, future residents of Kent Ridge Hill Resi-
dences will find themselves within minutes’ drive 
to more work and leisure options down south when 
they move in. These include a rejuvenated Sento-
sa Island, new attractions at Pulau Brani, as well 
as the transformation of the Pasir Panjang Power 
District into a new waterfront destination. 

The first phases of the redevelopment will hap-
pen in Pasir Panjang, where the Pasir Panjang line-
ar park will be built to connect to Kent Ridge Park, 
Hort Park, and as far as West Coast Park. This 
will benefit the residents at Kent Ridge Hill Resi-
dences, as they will be able to link to all the other 
parks from Kent Ridge Park right at their doorstep.  

Nestled in a park, Kent Ridge Hill’s Residences 
elevation will provide a vantage point of the sea, 
says Lim, providing a sanctuary away from the 
hustle and bustle of surrounding amenities, yet 
near enough to reap their benefits. E
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Park living in Pasir Panjang 
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Visitors will be greeted by the forest courtyard upon arrivalThe showflat of the one-bedroom unit at Kent Ridge Hill Residences

There are 50 strata landed properties and 498 condominium units at Kent Ridge Hill Residences 
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U
OL Group has notched up many 
achievements this year. In the resi-
dential market, the mainboard-list-
ed property developer achieved 70% 
sales at Clavon on its opening week-

end in December, and claimed the top spot 
as the best-selling project of 2020 in terms of 
number of units.  

The Tre Ver, a 729-unit development launched 
in August 2018, had been fully sold by No-
vember 2020.

The developer’s other projects on the market 
also clocked strong sales momentum in 2020, 
which is commendable considering the digital 
pivot and industry disruptions brought on by 
the impact of the Covid-19 pandemic this year. 

Pandemic impact
For Jesline Goh, UOL Group chief investment 
and asset officer, the evolving situation in the 
property sector this year means that she has had 
to constantly monitor the market and adapt to 
government policies accordingly. “For the res-
idential market, I think the biggest challenge 
has been the pandemic’s impact on the con-
struction industry and on construction time-
lines,” she says.

The pandemic situation in Singapore came 
to a head during the “circuit breaker” period 
from April 7 to June 1. This halted work at 
most construction sites, and showflats had to 
be closed and physical viewings disallowed, 
bringing much of the residential property mar-
ket to a standstill.

Widespread virus transmission in foreign 
worker dormitories prevented a full resump-
tion of construction works, and heightened 
health and safety measures capped the num-
ber of workers allowed on sites. “There has 
been a lot of ‘firefighting’ in this regard and 
[at the time] we did not know what to expect. 
Thus, our teams on the ground and our con-
struction partners needed to watch the situa-
tion very closely,” says Goh.

In May, the government responded to indus-
try-wide concerns and announced a six-month 

extension to the project completion period 
(PCP) for residential, commercial, and indus-
trial development projects. This was further 
extended by another six months in October. 

Developers of residential projects were also 
given a six-month extension on the sales peri-
od and the remission period for the additional 
buyer’s stamp duty (ABSD). 

While the overall situation in the dormito-
ries and construction industry has largely sta-
bilised, UOL expects some construction delays 
for a few of its residential projects in Singa-
pore, says Goh. Together with its contractors, 
the group is exploring ways to catch up with 
its original construction timelines. Projects that 
are currently under construction are Clavon, 
the 1,074-unit Avenue South Residence, the 56-
unit Meyer House and  The Tre Ver. The 139-
unit Amber45 was completed recently. 

On the technology front, the pandemic has 
accelerated the overall  transformation of the 
real estate industry and forced many players 
to reinvent their sale and outreach efforts, says 
Goh. For UOL, this has translated into a full 
digital pivot in terms of digital marketing, we-
binars and virtual property roadshows.

“We need to be adaptive, and digital is the 
way forward [for the real estate industry]. This 
is a journey all of us [in the industry] were 
already embarking on, but the Covid-19 pan-
demic focused our efforts to implement it suc-
cessfully on a larger scale,” she says. 

Goh admits that the relatively short run-
way for the digital pivot this year has been 
challenging for developers and some buy-
ers. “It is not easy because property is some-
thing that you still need to touch and feel; it 
is something buyers should experience on top 
of viewing a virtual showflat. This experience 
is not easy to replicate, so buyers need to put 
in the effort to visit the showroom and view 
the showflat,” she says.

Next-gen homes
In addition to the digital impact, the pandem-
ic has caused home buyers to place more em-
phasis on wellness, sustainability and design 
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UOL Group’s projects 
see good sales despite 

Covid-19
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Space flexibility is a key design consideration at Clavon, with its two-bedroom units have a wider dining 
area that doubles as home office space

Goh: Singapore’s residential market should remain stable in 2021, but economic 
uncertainty and construction delays continue to loom over the market

Clavon moved 70% of its total units in the development over its opening sales weekend on Dec 12
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flexibility when considering new residential 
projects on the market, says Goh.

“We have always believed in creating prod-
ucts that provide a sustainable and healthy life-
style for our homeowners and residents. That 
is the anchor in our home design considera-
tions,” she says.

This approach is reflected in UOL’s lat-
est development, Clavon, a 99-year leasehold 
condominium on Clementi Avenue 1 that was 
launched for sale on Dec 12. 

According to Goh, while the project was 
still under preview, most prospective buyers 
cited the flexible unit layout and spacious 
landscape on the site as appealing to them. 
“We spent a lot of effort during the design pro-
cess to efficiently introduce elements such as 
air ventilation and natural light into homes. 
We know that people are choosing to spend 
more time at home, and we are committed 
to designing a comfortable home for any life-
style,” she says.

Examples of the built-in flexibility include 
a study-niche beside the master bedroom in 
one-bedroom units, as well as a slightly wid-
er dining area that can double as a home 
office space in two-bedroom units. Three- 
bedroom units feature a flexi-use room that 
could be used as a study or workout area.

The design for Clavon draws inspiration 
from previous UOL projects, The Tre Ver and 
Principal Garden, which feature a spacious ter-
raced site with greenery and landscaping. “We 
are continuously committed to adopting and 
integrating greenery and nature into our home 
design. We also incorporate certain aspects of 
sustainability into our projects,” says Goh.

For example, for Clavon, the decision was 
made to have a basement carpark which frees 
up space above ground. At least 80% of the site 
features landscaping and facilities, including 
a ground-floor infinity pool and a clubhouse 
with a shared workspace and a gym.

Clavon is jointly developed by UOL Group 
and its subsidiary, United Industrial Corp (UIC). 
Clavon sold about 442 units out of a total of 
640 units at the launch weekend, fetching an 
average price of $1,640 psf. Demand was seen 
across all unit types, including the three-, four- 
and five-bedroom units. 

Local buying support 
UOL’s other residential projects on the market 
have also seen respectable sales momentum 
this year. For example, its 1,074-unit Avenue 
South Residence is more than 56% sold as of 
end-November 2020 —15 months after it was 
initially launched for sale in September 2019.

Avenue South Residence is a 99-year lease-
hold development jointly developed by UOL,  
UIC and Kheng Leong Co in a 50:30:20 part-
nership. The development comprises twin 
56-storey residential towers, and is located on 
Silat Avenue — at the foot of the future Great-
er Southern Waterfront redevelopment area.

Units in the project are categorised into 
three collections to meet the varying needs of 
homeowners and investors. The already sold-

out Heritage Collection comprises 86 units in 
five conserved blocks, the Horizon Collection 
comprises units from the first to 36th floors in 
both towers, and the Peak Collection compris-
es units on the 37th to 56th floors.

Sales momentum at Avenue South Resi-
dence this year was not dampened, despite 
the fewer numbers of foreign buyers coming 
into Singapore as a result of international trav-
el restrictions due to the pandemic, says Goh. 

She adds that Avenue South Residence is 
attracting “a steady stream of buyers”, and de-
mand continues to be underpinned by Singa-
porean home buyers. About 98% of the units 
sold so far in the Horizon Collection, and close 
to 90% of the units sold in the Peak Collec-
tion, have been snapped up by local buyers.

According to UOL, more than 85% of the 
one- and two-bedroom units in the Horizon 
Collection have been sold, as have 70% of the 
available three-bedroom units. The developer 
expects demand for the remaining four-bed-
room units in this collection to pick up as the 
project reaches completion. “The sales progress 
at Horizon Collection is respectable, given the 
time since we launched the project and con-
sidering that this is a mega-sized development 
with over 1,000 units,” says Goh.

 In the Peak Collection, the developer has 
released 140 unit out of the 378 units in the 
collection for sale. By end-November, 114 units 
have been sold. The units in the Peak Collec-
tion are priced from $2,250 psf.

“Compared to the sales in the Horizon Col-
lection, we have been able to sell more four-bed-

room units in the Peak Collection to date, and 
most buyers are owner-occupiers. This buyer 
segment tends to be more willing to pay rela-
tively higher prices for a high floor unit with 
better views, as well as high-end fixtures and 
fittings,” says Goh.

Upcoming Canberra Drive project
The property developer is not resting on its 
laurels despite its track record this year, and 
its residential project teams are already onto 
their next project. This will be a 296,717 sq 
ft, residential site on Canberra Drive that was 
awarded to United Venture Development in 
March this year. The company is a joint ven-
ture by UOL, UIC and Kheng Leong.

The winning bid of $270.2 million for the 
government land sale site works out to a land 
rate of $650 psf per plot ratio. UOL intends to 
develop a collection of five-storey residential 
blocks on the site to accommodate up to 450 
apartments.

“Some of the reasons why we were attracted 
to the site are the natural beauty that surrounds 
it, and it is also served by several neighbour-
hood parks and park connectors,” says Goh. 
One half of the site also faces a quiet landed 
neighbourhood. “Other additional attractive 
attributes include its proximity to Canberra 
MRT Station on the North-South Line, which 
we see as giving a potential uplift to the prop-
erty value of the area,” she adds.

All this is coupled with the fact that the gov-
ernment is developing the neighbouring Can-
berra HDB town, including  the opening of the 

Canberra Plaza neighbourhood centre to serve 
residents in the area, Goh says.

UOL says it hopes to preview the as-yet-
unnamed Canberra Drive project in 1H2021. 
The  development will capitalise on the natural 
undulating terrain in its design and make use 
of the large site area to introduce resort-style 
facilities.

“There will be an abundance of resort-like 
facilities in this development that will appeal 
to homeowners and upgraders searching for 
a new home in this particular micro-market. 
We believe there is a very strong demand from 
upgraders in this area,” says Goh.

Uncertainty still looms in 2021
Pinpointing strong micro-markets and tapping 
the underserved demand for new private homes 
in those areas has been a successful strategy 
for UOL over the past few years. With Clav-
on, it moved to double down its presence in 
the Clementi area following its sell-out perfor-
mance at neighbouring Clement Canopy, and 
its Avenue South Residence capitalises on the 
future growth potential arising from the Great-
er Southern Waterfront regeneration.

Despite the challenging economic environ-
ment brought about by the pandemic, Goh says 
that overall buyer sentiment in the Singapore 
property market has been encouraging. She 
attributes the relatively healthy market funda-
mentals to steady price movements as a result 
of the government’s property cooling measures. 
A prolonged low interest rate environment has 
also encouraged genuine home buyers to com-
mit to property purchases this year, she says.

But the greatest boost in private new home 
sales this year came from the “massive” HDB 
upgrader market as more HDB homes reach 
their minimum occupation period (MOP), she 
says. In addition, property developers have 
largely adopted a sensitive pricing strategy 
that ensures a relatively steady sales momen-
tum, and this has helped the private residen-
tial market to stay buoyant in 2020, says Goh.

Looking ahead, she expects the looming 
economic uncertainty to push people to pre-
fer the relative long-term safety of property 
investment over more volatile investment as-
sets. She also sees that the risk of more con-
struction delays will continue to cast uncer-
tainty in 2021.

“Relatively low interest rates are likely to 
persist next year, coupled with a huge upgrad-
er market in Singapore. So, we think that the 
residential market here should remain stable 
in 2021,” says Goh. “But some segments will 
likely perform better than others, such as the 
Outside Central Region where upgrader de-
mand is high.” 

This plays well into UOL’s strategy for its 
residential developments, creating value for 
homeowners and crafting the right products 
with strong design attributes, backed up with 
attractive pricing, says Goh. She adds: “As a 
result of our track record, we have created a 
strong following for our products and this is 
something we will definitely leverage and grow 
to become a better developer and company.” E

LOOK BACK

One-bedroom units at Clavon feature a study-niche beside the master bedroom UOL has sold 114 of the 378 units available in the Peak Collection at Avenue South Residence

Since its launch in September 2019, the 1,074-unit Avenue South Residence has sold 56% of its total number 
of units, mostly to local owner-occupiers
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P
roperty developer GuocoLand is mak-
ing its mark in the Beach Road neigh-
bourhood. Construction is well under 
way at Guoco Midtown, a 950,600 sq ft, 
mixed-use development that comprises 

residential, retail and office components. By 
2021, the developer is also set to launch Mid-
town Modern, comprising one- to four-bed-
room apartments. Separated by Beach Road, 
both projects are within minutes’ walk from 
each other. 

For residents living at Midtown Modern and 
Midtown Bay (the residential component of 
Guoco Midtown), the developer has planned 
for convenience at their doorstep. GuocoLand 
Singapore’s general manager (residential) Dora 
Chng describes Midtown Bay as a “business 
home”, which is a “unique hybrid of home 
and office targeted at modern cosmopolitan 
professionals and entrepreneurs, perfect for 
those with family offices”. 

Chng says Midtown Modern is targeted at 
“people who enjoy living in the heart of the 
city and who are also very focused on their 
family’s wellness and well-being. She adds: 
“They desire for nature and tranquillity, but 
also convenience as well as being in a highly 
liveable development.”

Pushing the boundaries of building-use
To create synergy between the office and res-
idential components at Guoco Midtown, the 
developer has created shared spaces for resi-
dents and office tenants. Midtown Bay’s res-
idents will be offered membership at its Net-
work Hub, which houses facilities such as 
networking lounges, MICE (meetings, incen-
tives, conferences and exhibitions) amenities, 
collaborative workspaces and venues for pri-
vate dinners, gatherings and social parties. 
This will allow them to “tap into the com-
munity and network of the many corporates 
there”, she says. 

At the Network Hub, office tenants will be 

able to take up a short-term workspace, under 
a “flex and core” leasing concept. The idea is 
for the Network Hub to function as a “mem-
bers-only business and networking club for the 
executives of the corporations occupying the 
office to hold business meetings and events”.

Employees working out of Guoco Midtown 
will also be able to enjoy lifestyle amenities. 
“One of the firsts for office concept is that we 
have incorporated recreational facilities like 
a swimming pool, jogging track and fitness 
areas for the exclusive use of the office ten-
ants,” Chng adds. 

There will also be spaces for people to un-
wind. For instance, a new internal street — 
Midtown Walk — will be flanked by two large 
sheltered public plazas, Midtown Garden and 
Midtown Market. GuocoLand describes the 

former as a relaxed place for social interac-
tion, while the latter is an interpretation of a 
street market.

Midtown Walk can be closed to traffic so 
that it can link up the various public spaces 
to host large-scale community events during 
weekends, accommodating up to 500 people. 
From Midtown Garden, one can also access 
the office lobby and underground pedestrian 
network directly.

GuocoLand has also planned for gardens and 
public spaces throughout the development. Al-
though Guoco Midtown occupies over 3.2ha of 
land, “we have provided 3.8ha of gardens and 
public spaces of different levels of privacy”, says 
Chng. In total, there will be around 20 gardens 
of different sizes at the development, with many 
of them accessible to the public. 

These include a Therapeutic Garden — 
with different sections such as the Fragrance 
Zone, Biodiversity Zone, Edibles and Medic-
inal Zone, Colours and Texture Zone and In-
teractive Zone — which the developer says is 
the first of its kind in the CBD.

Other gardens will boast a selection of 
ferns, coastal species and an epiphyte collec-
tion (which will contribute to its hanging gar-
dens). There will also be a Native Garden, fea-
turing an outdoor botanical library of native 
plants and orchids.

Flexible layouts and furnishings
The homes at Midtown Bay have also been 
designed for work-from-home use. Most of 
the 219 units at the residence are one- and 
two-bedroom units, while 40 of them are ex-

Guoco Midtown comprises one 30-storey office tower, a social and business club called Network Hub, over 30,000 sq ft of retail and entertainment space, and
Midtown Bay, a luxury condominium with 219 units

Work, live and play at Guoco Midtown
PICTURES: GUOCOLAND 

Through the sheltered walkways, Midtown Bay residents will be able to walk to Raffles City, City Hall, Marina Square and Suntec City
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path which links to Pearl’s Hill City Park, just adjacent to One 
Pearl Bank. As part of URA’s Draft Master Plan 2019, Pearl’s Hill 
City Park will be revamped into a playground and social space 
for the community, and linked to Fort Canning Park.

Focus on greenery and wellness
When designing One Pearl Bank, CapitaLand focused on green-
ery and wellness. The development will boast over 500 trees 
across 35 species and more than 135,000 shrubs, plants and 
flowers, occupying over 60,000 sq ft of space — equivalent to 
75% of the total site area. 

The condo’s facade will feature a series of sky gardens ar-
rayed vertically at one edge of each tower. In total, the devel-
opment will have 18 sky gardens at the edge of towers, with 
close to 200 plots where residents can grow their own herbs, 
fruits and vegetables. Residents of two-bedroom units and larg-
er will get a sunken planter in the balcony. They will be able 
to opt for plants, with the selection decided by the landscape 
architect, says Nia. 

Residents will also be able to wander through the wellness 

facilities available on site. Crowning the development at level 
39 is a garden in the sky, called Sky Oculus, which features 
meandering walking tracks throughout various function-
al spaces.

Meanwhile, two terraces on levels 14 and 18 boast further fa-

cilities: The Privé Terrace overlooks Pearl’s Hill City Park, boast-
ing amenities such as a yoga deck, exercise lawn and medita-
tion corner, while the Social Terrace, which offers views of the 
city, houses an outdoor lounge, open amphitheatre and alfres-
co dining area. E
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The master bathroom for its three and four-bedders feature cove lighting
To provide better views of the site, the residential towers will be lifted 
21m from the ground

Residents can access a dedicated app on the smart mirror to book 
facilities, and allow entry to the unit remotely

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE

CAPITALAND 
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clusive duplex suites that come in two- and 
three-bedroom layouts. The larger duplex units 
are dual-key, with two floors that each span 
3.2m in height. 

Chng says that the first floor of each larg-
er duplex unit could be rented out to a tenant 
and the second floor kept for personal use. The 
lower floor could also be converted into a small 
home office. If there is a need to accommodate 
a family, the owner of the unit could occupy 
both floors instead. 

The wardrobe doors provided for in Mid-
town Bay units are of a reflective finish, and 
could be used as office cabinets instead, should 
the owner choose to convert the bedroom into 
a home office. The living and dining areas are 
also large enough to be converted into condu-
cive workspaces, says GuocoLand.

Looking to the future
Despite the pandemic and the challenges 
it has brought on globally, GuocoLand is 
optimistic about the year ahead. “Singa-
pore’s property market has shown to be 

resilient during the pandemic,” says Chng. 
“The luxury residential market has also 
been proven to be historically resilient as 
evidenced by how it has performed during 
previous crises.”

“Our view is that buyers will still be in-
terested in investing in properties. Those 
buying for their own stay will be looking 
for properties that are high in liveability, 
taking into consideration how their needs 
have changed since the pandemic started, 
for example, the ease to work from home 
and access to the outdoor greenery,” she 
continues. 

“With a vaccine now in sight, borders 
may slowly open up and overseas buyers 
are likely to return and look at Singapore 
as a place to buy properties,” says Chng. 
“While some overseas buyers may have 
bought properties via virtual viewings in 
the last few months, we believe that most 
are waiting till when they are able to phys-
ically view the properties or showflats be-
fore they decide which property to buy.” E

Midtown Market is one of two large sheltered public plazas in Guoco Midtown 
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The wardrobe doors provided for in the Midtown Bay 
units are of a reflective finish and could be used as of-
fice cabinets should the owner choose to convert the 
bedroom into a home office

The larger Guoco Midtown duplex units are dual-key, 
with two floors that each span 3.2m in height
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Units at Midtown Bay have been designed for work-from-home use
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“Price crashes during those economic cri-
ses were partly due to the sharp escalation in 
prices before these events,” says Ong. Spe-
cifically, in the five years before the peak in 
mid-1996, prices had leapt by 184%, while 
a 57% climb in prices over five years was re-
corded before the market peaked in mid-2008. 

Property cooling measures implement-
ed in the last 10 years have prevented over- 
exuberance in the residential market and 
maintained price increases at a sustainable 
rate, says Ong. 

Income growth outpaced housing 
prices
In the 10 years between 3Q2010 and 3Q2020, 
private home prices rose at a compounded 
annual growth rate (CAGR) of 1.3%, accord-
ing to URA’s private property index — which 
was within economic fundamentals as GDP 
increased at a CAGR of 3.8% between end-
2010 and end-2019. “The absence of price vol-
atility and an asset bubble in the recent mar-
ket cycle may have limited downside risks to 
prices in the current downturn,” reckons Ong. 

Between end-2010 and end-2019, the aver-
age income of employed resident households 
rose by 41.9% (or CAGR of 4.0%), outstrip-
ping the 10.3% growth (or CAGR of 1.1%) in 
residential property prices, says JLL. There-
fore, private residential prices are generally 
still affordable to many buyers in the cur-
rent market. 

This is especially true in suburban sub- 
market or Outside Central Region (OCR), 
which recorded median price of $1.04 mil-
lion for non-landed homes in the first three 
quarters of 2020; and city fringe sub-market 
or Rest of Central Region (RCR), where the 
median price of non-landed homes was $1.38 
million for the same period, according to JLL. 

Consequently, several new projects in the 

OCR and RCR have seen strong sales in the 
first three quarters of 2020 (based on cave-
ats recorded as at September, and compiled 
by JLL Research): Treasure at Tampines (709 
units sold), JadeScape (448 units sold), Parc 
Clematis (447 units sold), Parc Esta (377 
units sold) and The Florence Residences 
(372 units sold). 

This was also evident at certain new 
project launches this year: The first major 
launch of a suburban project this year was 
the executive condo Parc Canberra in Sem-
bawang. It chalked up sales of 316 units 
out of a total of 496 units (64%) at an av-
erage of $1,080 psf on the first weekend of 
launch in February.

This was followed by the launch of The 
M, a 522-unit, 99-year leasehold development 
on Middle Road in the Core Central Region 
(CCR). A total of 360 units (69%) were sold 

on its opening weekend in February, with av-
erage price of $2,450 psf. 

Another standout project was Penrose, 
which sold 60.3% of its total units (341 out 
of 566 units) on the first weekend of launch 
at prices averaging $1,500 to $1,700 psf at the 
end of September. The Linq at Beauty World 
saw 115 out of 120 units sold at an average 
of $2,150 psf in mid-November. Meanwhile,  
Clavon sold 442 out of 640 units or 70% in 
one weekend in December, at an average price 
of $1,640 psf. That capped the year, which 
saw 26 new projects rolled out. 

Budget measures
JLL reckons home buyers’ confidence stemmed 
partly from the government’s swift and de-
cisive budget measures amounting to nearly 
$100 billion to support businesses and em-
ployment. 

A key element of the budget measures 
is the Job Support Scheme which provides 
wage support ranging from 25% to 75% of 
the first $4,600 gross monthly salary per 
local employee, depending on which busi-
ness sector they are in. Other measures 
to mitigate the costs of doing business in-
clude rental waivers, property tax rebates, 
corporate income tax rebates, deferment 
of income tax payments and several oth-
ers. Credit support measures also provid-
ed a lifeline for businesses, including SME 
working capital loans, trade loans and tem-
porary bridging loans. 

“The government’s responsiveness in 
strengthening the budget measures in rapid 
succession between February and May add-
ed to the public’s confidence that the cri-
sis is being managed decisively,” says Ong. 

Specific assistance to the residential mar-
ket came in the form of the Monetary Author-
ity of Singapore’s (MAS) directive to allow 
homeowners in financial difficulty to defer 
their mortgage payments until Dec 31, 2020. 
Some loan relief measures were later extend-
ed into 2021. 

The six-month extension to additional 
buyer’s stamp duty (ABSD) sale deadlines 
as well as the one-year extension of the pro-
ject completion period for residential pro-
jects, together with the six-month extension 
for the sale of the first property of a buyer 
who bought a second property in relation to 
ABSD remission, have also helped to ease 
the pressure on developers and many home 
buyers, says Ong. 

He expects home-buying demand to re-
main stable or improve next year, alongside 
an expected economic rebound, with new pri-
vate home sales take-up estimated at 9,000 
to 10,000 units. The healthy demand could 
be accompanied by prices rising by 2% to 
4% in 2021. E
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Virtual balloting at Forett sales gallery on Aug 8 marked the trend of virtual project launches in the second 
half of 2020
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City Developments’ kaleidoscope of projects 

LOOK BACK

BY CECILIA CHOW
cecilia.chow@edgeprop.sg

H
aving rolled out six new residential projects 
in Singapore in 2019 — at the rate of one 
project every other month — Singapore- 
listed property group City Developments 
Ltd (CDL) launched just one this year, 

namely, the 566-unit Penrose at Sims Drive. 
A 60:40 joint-venture project between Hong 

Leong Holdings and CDL, Penrose sold a total of 
341 units (63%) on its opening weekend, propel-
ling it to the ranks of the top-selling projects of 
2020. Launched at the end of September, it bol-
stered total new home sales for that month to 
1,329 units — the highest in more than two years. 

CDL intends to roll out two projects towards 
the middle of 2021: the 540-unit, high-end private 
condominium Irwell Hill Residences located at 
Irwell Bank Road, off River Valley Road in prime 
District 9; and the upcoming redevelopment of 
Liang Court into a new integrated development, 
jointly with CapitaLand. The new project will 
have 700 apartments fronting the Singapore Riv-
er, and also offering views of Fort Canning Park.

“We hold a positive view on the Singapore 
property market, supported by resilient home-
buyer demand,” says Lee Mei Ling, CDL execu-
tive vice president and head of property devel-
opment. “Also, the current attractive interest rate 
environment is conducive for property purchases 
and investments, especially when viewed with a 
medium to long-term lens.”

Renewal, redevelopment
Indeed, as one looks forward to the upcoming pro-
jects in 2021, it is an opportune time to revisit CDL’s 
spectrum of residential projects that were launched 
last year: from the 820-unit executive condomin-
ium, Piermont Grand, in Punggol, where prices 
started from just under $1 million; to the exclu-
sive 154-unit Boulevard 88 at Orchard Boulevard, 

where the smallest unit is north of $4.5 million. 
One project that has stood out among the ar-

ray is Amber Park, located at Amber Gardens in 
prime District 15. Developed jointly with Hong 
Realty, a subsidiary of Hong Leong Investment 
Holdings, the freehold, 592-unit private condo 
was launched in May last year. To date, 223 units 
(38% of the total) have been sold at an average 
price of $2,481 psf, based on caveats lodged as 
at Dec 18. 

CDL was the original developer of the former 
Amber Park too. Built 34 years ago, the 200-unit 
condominium towers with their cup-shaped bal-
conies were iconic in the Amber Gardens-Amber 
Road enclave. In purchasing the former Amber 
Park for $906.7 million — making it the largest 
en bloc deal of 2017 — the CDL-Hong Realty joint 
venture wants “the new Amber Park to redefine 
seafront, East Coast living, just as it did more 
than 30 years ago”, says CDL’s Lee. 

As such, Chan Soo Khian, founding principal 
and design director of SCDA Architects, was cho-
sen as the design architect and landscape archi-
tect. Chan, famous for his design of luxury pro-
jects in the prime Orchard Road area, in Districts 
9 and 10 — from  Leedon Residence to The Marq 
on Paterson Hill and Nassim Park Residences — 
has now put his stamp of understated luxury on 
the East Coast. 

Sea, city, pool views
A standout feature at the new Amber Park is 
The Stratosphere — a 32,507 sq ft rooftop rec-
reational deck — elevated 235 ft (71.6m) above 
sea level and connecting the three 21-storey tow-
ers. The Stratosphere features a 600m jogging 
track, yoga deck, sea-facing gymnasium, spa 
pool, gourmet dining, lounge, water feature and 
landscaped garden. 

The views from the Stratosphere are also “un-
matched”, says CDL’s Lee, as Amber Park is among 
the tallest towers in the Amber Gardens-Amber 

Road enclave. With the three residential towers 
occupying a footprint of just 35% of the 213,676 
sq ft site, the rest of the area is freed up for facil-
ities and landscaping. 

In addition, Amber Park was designed with 
sustainability in mind, with multiple energy- 
efficient and innovative design features, winning 
it the Building and Construction Authority (BCA) 
Green Mark Gold Plus Award for sustainable de-
sign. Notable green features include optimal build-
ing orientation: with most of the apartments in a 
north-south direction, natural ventilation will be 
maximised, while heat gain is minimised. Sun 
shading devices and performance glazing for the 
façade provide comfort for building occupants. 

Luxury fittings
Most of the apartments at Amber Park will have 
views of the sea, the city skyline or the pool. 
Unit mix ranges from one-bedroom-plus-study, 
sized from 463 sq ft, to five-bedroom-plus-study 
of 2,336 sq ft. There are also four penthouses — 
each with six bedrooms — ranging from 4,392 
to 5,005 sq ft. 

The units at Amber Park will be fitted with 
top-end, Swiss brand V-Zug kitchen appliances 
and feature quartz countertops. Bathroom sani-
taryware and fittings will be from Villeroy & Boch 
and Grohe. Living and dining area will have mar-
ble flooring, with engineered timber flooring for 
the bedrooms. Premium four- and five-bedroom 
units, the five-bedroom-plus-study and penthous-
es will have private lift access. 

When the project was first launched last year, 
three of the four penthouses were snapped up, in-
cluding the largest 5,005 sq ft unit, which fetched 
$12.6 million ($2,517 psf). The other two 4,392 sq 
ft penthouses fetched $11.88 million ($2,705 psf) 
and $12 million ($2,732 psf) in May and July, re-
spectively, according to caveats lodged. Units are 
priced from $1.097 million for a one-bedroom-
plus-en suite-study apartment. 

Amber Park has dual access from Amber Gar-
dens as well as Amber Road, with the upcom-
ing Tanjong Katong MRT Station on the Thom-
son-East Coast Line located just a three-minute 
walk away. 

Melding of arts, shops and entertainment
Another project in its portfolio that was launched 
in 2019 is the 188-unit Haus on Handy, located 
at Handy Road, just off Orchard Road. CDL ac-
quired the 99-year leasehold site of 51,626 sq ft 
for $212.2 million or $1,722 psf per plot ratio (psf 
ppr) in January 2018. 

According to Lee, CDL saw great potential for 
the site, given its location in prime District 9 —
just a two-minute walk from the Dhoby Ghaut 
MRT Station, an interchange station for three 
lines, namely the North-South, North-East and 
Circle Lines. Haus on Handy’s site is also within 
easy access of offices, prestigious schools, dining, 
shopping and entertainment options in the neigh-
bourhood of Orchard Road and Bras Basah Road. 

Located within the arts and heritage district, 
Haus on Handy is surrounded by art galleries and 
museums. Hence, the developer will provide a 
covered walkway that connects the project to The 
Cathay, a mixed-use development that includes 
a cineplex and a mall. The project is also direct-
ly across the road from Plaza Singapura mall, 
which is linked to Dhoby Ghaut MRT Station. 

 The design architect for Haus on Handy is 
Architects 61, one of the most established, home-
grown architectural firms in Singapore; while the 
landscape architect is Coen International. 

Haus on Handy comprises two residential tow-
ers of nine- and 12-storey. On the site is a heritage 
bungalow, which will be conserved and convert-
ed into a clubhouse offering a range of facilities 
for residents including a gym studio, freeform 
studio and club lounge. On the rooftop is a sky 
garden, with facilities such as a yoga lawn, fit-
ness area, rooftop lounge and a nutmeg garden. 

The brass tacks
The project has a mix of one-bedroom to three-bed-
room dual-key units, with sizes from 420 to 980 
sq ft. In addition to luxury fittings such as V-Zug 
kitchen appliances as well as Villeroy & Boch 
and Grohe sanitaryware, the developer is pro-
viding built-in display shelves and power points 
for charging stations in the kitchen.

Since the project was launched in July 2019, 
about 35 units (18%) have been sold to date at 
an average price of $2,869 psf. 

Prices start from $1.188 million for one-bed-
ders; $1.668 million for two-bedders; and $2.708 
million for three-bedders. Selected units will 
come with a complimentary pull-down Mur-
phy Bed, says CDL’s Lee. “Tactical promotions 
for selected units will be offered for a limited 
period,” she adds. E

SAMUEL ISAAC CHUA/THE EDGE SINGAPORE CITY DEVELOPMENTS

Artist’s impression of the 188-unit Haus on Handy in 
prime District 9The conserved bungalow that will be converted into the new residents’ clubhouse or “Club Haus”

The two-bedroom showflat at Amber Park, which has a wide range of units from one-bedroom apartments 
to six-bedroom penthouses Artist’s impression of The Stratosphere at Amber Park
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W
hile most businesses tightened 
their belts this year, Roxy-Pacif-
ic Holdings went on a shopping 
spree. Most recently in Novem-
ber, the Singapore-listed property 

developer acquired a residential development 
site in the Guillemard neighbourhood for $93 
million. Occupying a land area of 37,131 sq ft, 
the developer intends to build a 137-unit resi-
dential project and launch it by 3Q next year. 

“The area is a bit underrated and under-ap-
preciated,” says Teo Hong Lim, executive chair-
man and CEO of Roxy-Pacific. “Although there 
is still a stigma to it, a lot of F&B shops have 
set up there, further revitalising the neighbour-
hood,” he says, referring to the Geylang es-
tate, more infamously known as Singapore’s 
red-light district. 

The developer was on a hunt for new sites 
to build on. Likening the business to a “man-
ufacturer”, Teo tells EdgeProp Singapore that 
they try to cater to different segments of the 
market. “Our mass-market stock is actually 

running low, so we felt that it was probably 
high time that we acquire new supply,” he says. 

Projects that cater to the wider segment 
of the market are now priced on average at 
between $1,800 psf and $1,900 psf, although 
in the past, that used to mean property pric-
es ranging between $1,300 psf to $1,400 psf, 
says Teo. 

Healthy market sentiment spurs sales
The decision to purchase the Guillemard site 
was also partly due to the healthy residen-
tial market sentiment in Singapore. “Despite 
Covid-19, the property market, somehow or 
another, seems to be moving,” says Teo. Al-
though sales were sluggish at the start of “cir-
cuit breaker”, momentum started to pick up 
towards the end of the lockdown and as meas-
ures were eased, says Teo. As at November, de-
velopers in Singapore have already sold 8,791 
private new homes, although this is still 8.1% 
lower than the 9,566 units sold in the same 
period of 2019.

Among Roxy-Pacific’s fast-moving projects 
are View at Kismis, a 186-unit project spread 
across six blocks of five storeys each in the 

Beauty World neighbourhood. The public re-
ception of the project “took us by surprise”, 
says Teo. Despite having to tear down the 
project showflat to make way for on-site con-
struction, View at Kismis is now 86% sold. 
Designed to emulate vineyard living, View at 
Kismis is set to occupy an undulating plot of 
100,337 sq ft, with greenery covering 40% of 
the surface area.  

Meanwhile, NEU at Novena, jointly devel-
oped by Roxy-Pacific and Macly Group, com-
prises 87 apartments in a 17-storey tower. 
Riding on its “unique” locality, sales moved 
fast and 86% of units are already sold, says 
Teo. The neighbourhood is adjacent to Singa-
pore’s upcoming largest healthcare complex 
in Novena, which spans 17ha and is slated for 
completion by 2030. The healthcare hub is ex-
pected to grow its workforce to some 30,000 
healthcare professionals by this year, which 
provides an ideal tenant pool to homeown-
ers at the project. 

In Singapore’s Central Core Region, the de-
veloper is also building RV Altitude, with a 
total of 140 units of two-bedroom selections 
from 441 sq ft to 624 sq ft, and dual-key of-

ferings from 624 sq ft. Part of its strategy is 
to build smaller sized units to ensure that the 
quantum prices of the units are more afforda-
ble, says Teo. This is in contrast to planning 
for larger units that would fetch more premi-
um prices in the city centre. So far, 40% of 
its units have been sold.  

‘A flight to quality offices’
Elsewhere in Australia, Roxy-Pacific has also 
acquired an office building at 350 Queen Street, 
in Melbourne CBD for A$145 million ($145.8 
million). The purchase was made via a joint 
venture partnership with TE Capital Partners, 
a Singapore investment management firm set 
up by family members of Tong Eng Group. “We 
were not able to fly down, but we are familiar 
[with the place] and actually already evaluat-
ed the property last year,” says Teo. 

In a time when companies are still trying to 
figure out their real estate footprint, Teo admits 
that purchasing an office in times like these 
still brings “some worries”. But “as develop-
ers or business people, we are also risk-tak-
ers, and you have to take some independent 

CONTINUES ON PAGE EP35
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The kitchens in View at Kismis come with wood laminate cabinets, paired with charcoal quartz countertopsThe office building at 350 Queen Street in Melbourne CBD

The developer acquired a residential development site in the Guillemard neighbourhood for $93 million
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W
hen One Holland Village Resi-
dences debuted on the weekend 
of Nov 30–Dec 1 last year, 98 
units or one-third of a total of 296 
units were taken up. Among the 

first visitors-turned-buyers was Chan Sui Him, 
senior director of DP Architects. As a veteran 
architect, Chan appreciates how One Holland 
Village — an integrated mixed-use development 
— was conceived, describing the overall design 
as “distinctive and uplifting”. 

Chan purchased a unit at Quincy Private Res-
idences — the most exclusive of three distinct 
residential offerings at One Holland Village Res-
idences. With only 27 apartments spanning the 
21st to 28th floors of a 28-storey tower, Quin-
cy Private Residences offer the most premium 
views — towards the Holland Road Good Class 
Bungalow enclave. 

“I am drawn largely to the sensitive architec-
ture, unblocked views, generous space within 
the home and around the development,” says 
Chan. He likes the way light, ventilation and 
greenery were cleverly incorporated into the 
development, he explains. “This, I expect, will 
translate into a sense of peace and tranquillity 
in the living environment.” 

Top-tier 
One of the distinguishing features of Quincy Pri-
vate Residences is the large unit sizes, with 
only three- and four-bedroom apartments and 
a sole penthouse. Three-bedroom apartments 
start from 1,238 sq ft, while four-bedroom du-
plexes are up to 3,358 sq ft. Meanwhile, the 
penthouse is 3,488 sq ft in size. 

Luxury fittings include Swiss brand V-Zug 
kitchen appliances, Gessi bathroom fittings, 
Toto Neorest water closet for the master bath-
room and Toto washlet for the other bath-
rooms. Quincy Private Residences have pri-
vate lift access for every unit and concierge 
service. Prices at Quincy Private Residences 
start from $3,044 psf. The lower floors of the 
tower are occupied by the 255 serviced resi-
dences of Quincy House.

In fact, two of the largest four-bedroom 
duplexes at Quincy Private Residences were 
among the first to be snapped up at launch:  
one on the 24th floor for $10.98 million ($3,270 
psf); and the other on the 26th floor for $11.35 
million ($3,380 psf), according to caveats 
lodged with URA Realis in November 2019. 

Hint of nostalgia
Apart from Quincy Private Residences, anoth-
er niche residential offering within One Hol-
land Village Residences is Leven, with just 21 

apartments spread across low-rise, three-sto-
rey blocks. The design of these apartments 
pays homage to the heritage walk-up apart-
ments at Chip Bee Gardens, located across 
the road from Holland Village. 

Units on the first level have direct access 
to a lawn and greenery, while those on the 
second level enjoy a private balcony. Those 
on the third level have a spiral staircase that 
leads to the roof terrace, reminiscent of the 
spiral staircases of the old Singapore Improve-
ment Trust (SIT) flats built in the post-war era. 

The apartments at Leven are two-bedders 
of 807 to 1,087 sq ft, and well-appointed, 
with top-end V-Zug kitchen appliances,  Toto 
washlet and Gessi bathroom fittings. Units at 
Leven are priced from $2,774 psf. 

High-rise appeal
The tallest residential tower at One Holland 
Village Residences is the 34-storey Sereen. 
With 248 units, it offers the widest selection 
of apartments, ranging from one- to three-bed-
rooms with sizes from 484 to 1,098 sq ft. Apart-
ments are fitted with upscale French brand 
De Dietrich kitchen appliances, Toto washlet 
and Gessi bathroom fittings. 

The one- and two-bedroom apartments at 
Sereen tower are the most popular, says Cheryl 
Huan, Far East Organization COO of sales & 

leasing group. About 85% of home buyers 
who purchased units at Sereen are Singapo-
reans, with half indicating that they are pur-
chasing for investment, according to Huan. 

Buyers of the apartments at Leven and 
Quincy Private Residences are a good mix of 
Singaporeans and permanent residents (PRs) 
from countries such as Indonesia, Malaysia 
and South Korea. The majority of them are 
buying for their own use, and are attracted 
to the prospect of “wealth preservation and 
wealth transfer”, notes Huan. 

‘History, personality’
Overall, 95% of the buyers at One Holland 
Village Residences are Singaporeans and PRs, 
while foreign buyers are mainly from the US, 
China, Malaysia and Norway. “Across the 
world, many are drawn to neighbourhoods 
that have history, personality, stylish archi-
tecture and diverse art and culinary scenes,” 
says Huan. 

She points to London’s Shoreditch and Not-
ting Hill as well as West Village and Brooklyn 
in New York as examples. Huan adds: “We 
expect [One Holland Village] to similarly ap-
peal to urbanites who want to live in, and be 
part of, this lively enclave distinguished by 
quaint shophouses and streetscapes, eclectic 
charm and a laidback ambience.” 

One Holland Village: Mixed-use, luxury 
living in a coveted area

Sereen, at 34-storeys, the tallest of the residential offerings at One Holland Village, offers a wide range of 
one- to three-bedroom apartments Artist’s impression of the view from the balcony of a unit at Sereen
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Holland Village is being renewed, even as Singapore enters the third phase of the reopening of its economy 
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The new $2 billion, integrated mixed-use 
development by a consortium led by Far East 
Organization, together with Osaka-based 
Japanese homebuilder Sekisui House and 
Hong Kong-based property developer Sino 
Group, is set to rejuvenate Holland Village. 
With homegrown, award-winning architec-
tural firm MKPL Architects as the design ar-
chitect, One Holland Village is “designed to 
embrace and preserve the unique character 
of the broader Holland Village and Chip Bee 
Gardens”, says Huan. 

This is in keeping with the Master Plan 
2013, where Holland Village was designated 
one of three “Identity Nodes” that URA seeks 
to preserve. It recognised that Holland Vil-
lage’s eclectic character, with predominantly 
low-rise shophouses filled with a mix of cof-
fee shops, bars, restaurants and various re-
tail offerings, lends the area its charm. Hence, 
new developments and infrastructure built 
in the neighbourhood have to be sensitive to 
the existing environment of Holland Village. 

‘Integrated yet exclusive’
There has not been a mixed-use development 
with private residences of such a scale in the 
Holland Village precinct in decades. It sits on 
a coveted 247,124 sq ft, 99-year leasehold site 
that was once a public car park. And it is the 
only private residential development in the 
Holland Road neighbourhood that can truly 
boast of having a Holland Village address in 
prime District 10. 

Within the development are green, open 
spaces which is something homeowners will 
appreciate, especially since Covid-19. The res-
idential zone is set away from, although it is 
linked to, the commercial component of One 
Holland Village. Comprising a seven-storey 
podium, it has three storeys of retail space 
totalling 145,314 sq ft, and 80,730 sq ft of of-
fice space on the upper four floors. There are 
also 468 parking spaces in a carpark for the 
commercial component that is separate from 
those of the residential towers, which come 

with their own carpark for residents. 
“Mixed-use developments have become 

quite popular,” says DP Architects’ Chan. 
“However, harmonising all the different ele-
ments and creating a truly integrated yet ex-
clusive experience for residents, tenants and 
visitors is challenging in reality.” 

To retain the “eclectic” character of Holland 
Village, the consortium led by Far East Organ-
ization will curate the retail mix. There will 
be a Cold Storage supermarket and Guardian 
pharmacy at the new development. 

“In the future, Holland Village will be even 
more vibrant and more exciting than it is to-
day, as the developer is curating the tenants 
for the retail component as well,” says Siew 
Man Kok, chairman and founding director of 
MKPL Architects. “There will be a wide range 
of services and amenities.” 

Other tenants include non-profit arts or-
ganisation The Rice Company and independ-
ent movie theatre The Projector.

 “Holland Village is one of the few plac-
es in Singapore that has retained its heritage 
even with progress and urbanisation,” says 
DP Architects’ Chan. “It is endearing, with a 
fascinating mix of people, F&B options and a 
buzz that draws people from all over.” 

One Holland Village has the added advan-
tage of being located within a short walk of 
the Holland Village MRT Station, near popu-
lar educational institutions such as Anglo Chi-
nese School (International), Henry Park Pri-
mary School, Tanglin Trust School and United 
World College of South East Asia. It is also 
near the growing one-north business clus-
ter and the Orchard Road shopping district. 

40% under 40
Most of the home buyers of One Holland Vil-
lage Residences either live around the area or 
frequent the area, according to Far East Or-
ganization’s Huan. Eateries in the neighbour-
hood include Mediterranean and Italian veg-

etarian restaurant Original Sin, Tiong Bahru 
Bakery and dessert-only café Sunday Folks. 

It is not surprising that more than 40% 
of the home buyers of One Holland Village 
are under 40 years of age (between 21 and 
39 years old). “They like the diverse culinary 
options here as well as the vibrancy and vibe 
that is not easily replicated in other neigh-
bourhoods,” reckons Huan.  

The tally of units sold at One Holland Vil-
lage Residences is 131 or just over 44% of the 
total as at Dec 18, 2020. Overall average price 
achieved for units sold to date is $2,730 psf. 

Even in the post-Covid era, some compa-
nies are adopting work-from-home (WFH) 
arrangements. Home buyers are likely to 
take that into consideration when choosing 
their units, observes Far East Organization’s 
Huan. The WFH trend has fuelled the desire 
for larger unit sizes that are well-designed, 
offer flexibility in terms of space and acces-
sibility to the local social infrastructure and 
amenities, she adds. 

In fact, the units at One Holland Village 
Residences are ideal as pied-a-terres — for 
those who want a place where they could 
“seamlessly work-live-play”, says MKPL’s Siew.

New release
Far East Organization is releasing a new phase 
of units on the high floors of Sereen tower 
in the new year. These units will offer pano-
ramic views towards the Holland Road bun-
galow enclave and the city skyline. Units at 
Sereen have prices starting from $2,366 psf. 

Buyers at One Holland Village will be en-
titled to a loyalty discount of up to 2% from 
the developer. “The healthy interest in recent 
property launches shows that there’s liquidi-
ty in the market,” says Huan. 

Home buyer Chan says he has not decided 
whether to move into his new residence or 
to rent it out. With One Holland Village Res-
idences scheduled for completion in 2024, he 
has the luxury of the next four years to make 
that decision.  E

Artist’s impression of Leven, the low-rise blocks with spiral staircases — a throwback to the heritage walk-
up apartments built in the post-war era

Artist’s impression of the interior of an apartment at Sereen, where prices start from $2,366 psf

A bedroom in a unit at Leven, which has been turned into a hobby room

Quincy Private Residences, with just 27 units spanning the 21st to 28th storeys and perched on top of Quin-
cy House serviced residences, offers panoramic views of the Holland Road bungalow enclave and city skyline

Artist’s impression of an interior of an apartment at Quincy Private Residences, where luxury fittings include 
V-Zug kitchen appliances, Gessi bathroom fittings and Toto Neorest water closet
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Artist’s impression • ^Valid for selected units and a limited period only. Subject to change without prior notice. *Visit https://www.fareast.com.sg/en/programmes for more info. T&Cs apply.
Developer: Commons Residential Pte. Ltd. (201713491Z), Commons SR Trustee Pte. Ltd. (in its capacity as Trustee-Manager of Commons SR Trust) (201713496N) & Commons Commercial Trustee Pte. Ltd. (in its capacity as Trustee-Manager of Commons 
Commercial Trust) (201713492K) • Licence No.: C1339 • Tenure: Leasehold 99 years from 13 Aug 2018 • Encumbrances: Mortgage No. IF/340492B & IF/340510E in favour of DBS Bank Ltd • Land Description: Lot 07253C Pt (Provisional Lot 07333T) MK 04 
at Holland Road • Expected Vacant Possession Date: 31 Dec 2025 • Expected Legal Completion Date: 31 Dec 2028 • The “Quincy” brand name including trademarks, logo and goodwill associated with it are owned by a third-party licensor and the developer 
is authorised pursuant to a limited, non-exclusive, non-transferable and non-sublicensable license to the use of the brand name, including trademarks, logo and goodwill as part of the name for the Residences. The licence granted by the licensor may be 
terminated or revoked in which case, upon such termination and/or revocation of the licence, the use of the “Quincy” brand name shall be discontinued and neither the individual residential units nor any part of the Residences will be identified as a “Quincy” 
branded project or have any rights to use the “Quincy” trademarks, logo and goodwill associated with it.

Call 6534 8000 / WhatsApp 9712 2344 
www.onehollandvillage.com.sg

For Sales & Leasing Enquiries Jointly developed by

LIVE AT THE HEART OF
HOLLAND VILLAGE
One Holland Village is the only mixed-use development at the heart 
of Holland Village, in prime District 10.

With Residences, Shops, Offices, Serviced Residences and Community 
Spaces abound, an Art trail completes this unique nerve center.

We are located just minutes from the Holland Village MRT station     
and a short drive to popular Singapore destinations such as Orchard 
Road, Botanic Gardens, Dempsey Hill and one-north.

NEW MIXED-USE DEVELOPMENT

 RESIDENCES
SERVICED RESIDENCES

 SHOPS
 OFFICES 

       P.A. RENTAL

           GUARANTEE

FOR 2 YEARS^  OR UP TO

$122,000 FURNITURE VOUCHER^.

PREVAILING LOYALTY BUYER 

SCHEME* AVAILABLE FOR

ELIGIBLE CUSTOMERS.

3%

RESIDENCES FOR SALE
Three curated living options, 
Sereen, Leven and Quincy 
Private Residences. Each 
designed with your unique 
lifestyle in mind.

SERVICED RESIDENCES
Quincy House Serviced 
Residences with 255 
apartments, contemporary 
facilities and concierge 
service.

OFFICES FOR LEASE
7,500 sqm of new age work 
environment with dynamic 
open areas and meetings 
pods.

SHOPS FOR LEASE
A diverse collection of dining 
and retail concepts. New 
villagers include: 

https://edgepropsg.shortcm.li/6Jl8HD
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LOOK BACK

Luxurious abode connected to Holland Village
BY VALERIE KOR 
valerie.kor@edgeprop.sg

W
hen freehold development Van 
Holland by Koh Brothers Group 
is completed in 2024, it will be 
a three-minute walk to the life-
style enclave of Holland Village 

via a fully sheltered overhead bridge.
“Obtaining approval for this bridge was very 

important to us,” says Francis Koh, manag-
ing director and group CEO of Singapore-list-
ed property firm Koh Brothers Group. “It pro-
vides direct access to Holland Village, which 
will double in size by 2022, providing Van Hol-
land’s future residents with more leisure, din-
ing and shopping options.” 

Orchard Road is less than a 10-minute drive 
away, and the CBD is just a 15-minute drive 
from Holland Road. The eateries at Dempsey 
Hill are a five-minute drive from Holland Road. 
One-north and Rochester Park are also just an 
eight-minute drive from there.

Families with school-going children will also 
have no lack of choices. Henry Park Prima-
ry School, Nanyang Primary School, Fairfield 
Methodist Primary School, New Town Prima-
ry School, Margaret’s Secondary School, Hwa 
Chong Institution and Anglo-Chinese School 
(International) Singapore are within 2km of 
the development. 

The development’s 69 units are spread 
across three low-rise blocks that are oriented in 
a north-south direction. Two adjoining blocks 
will house a total of 53 units. The third stan-
dalone block will house 16 two- and four-bed-
room units which come with private lift access. 
Two of the four-bedrooms come with an attic.  
There are also 2 four-bedroom units with attic. 

One-bedroom units start from 495 sq ft and 
the largest four-bedroom with attic units are 
1,991 sq ft. All units will have a 3.1m ceiling 
height in the living areas, balconies and bed-
rooms. The ceiling height at the foyer will be 
2.75m, whereas bathroom ceiling heights will 
be 2.6m.

Luxurious design from Italy 
Luxury provisions at Van Holland include its 
Italian marble flooring and full marble bath-
rooms as well as designer sanitary fittings. 
Koh had handpicked the marble at a quar-
ry in Italy. 

Together with the appointed design archi-
tect M.A.N. Architects and interior designer 
D’Editor, he travelled to Genoa, Italy, to visit 
the marble quarry and select slats and blocks 
for the units. 

All bathrooms will have marble walls and 
flooring, and the master bathroom will have a 

book-matched marble feature wall.  The floor-
ing in the living and dining rooms and kitch-
en will feature large-slab marble tiles. These 
tiles will be “hand-selected, cut in half and the 
two adjoining pieces are matched to create a 
unique, luxurious mirror image”, says Paolo 
Carli, quarry owner at Henraux in Italy. “We 
call it the ‘book-matched’ design,” he adds.

Book-matching technique can be carried 
out only with the finest marble slab with a 
clear base and strong veins, according to Car-
li. “The marble we use is quarried from cen-
tral Italy. It’s the highest-quality natural stone 
and is a one-of-a-kind luxury that will last a 
lifetime,” he adds.

“This expensive and time-consuming laying 
method that preserves the natural beauty of 
the marble is unseen in strata developments. 
It also requires hard work on our end to co-
ordinate the cutting, dry lay, protection, and 
delivery of the white marble,” says Alvin Lee, 
associate partner and at M.AN. Architects and 
principal architect at Van Holland. 

On the same trip, Koh and his team also 
visited designer sanitaryware manufacturer 
Rubinetterie Fratelli Frattini, who is supplying 
the fittings for Van Holland’s units. The Ital-
ian rubinetterie was founded by three broth-
ers over 60 years ago in the province of No-
vara, to the west of Milan.

Francesca Frattini, the owner of Fratelli 
Frattini, says: “Since 1958, Fratelli Frattini has 
prided itself on providing the highest quality 
craftsmanship in bathroom sanitary fittings. 
We believe that the design must be distinctive 

and elegant as well as functional and durable.” 
Particularly, the ones in the master bedrooms 

in Van Holland are jewelled with Swarovski 
crystals. “Our luxurious Swarovski crystal en-
crusted faucets are exclusive only to Van Hol-
land in Singapore,” Frattini adds. 

The toilets will also have Duravit bidets and 
sanitary wares. “So far, buyers have expressed 
that they feel they are getting a lot of value, 
thanks to the provision of designer Italian 
marble as well as sanitary fittings,” says Koh.

The wardrobe system in the master bed-
rooms is also of Italian design. It has a pull-
down hanging rail, dehumidifier and LED lights, 
which makes it space-efficient.

In the kitchens, the units come with Miele 
combination ovens, dishwashers and hobs. 
There will also be smart home features such as 
digital locks, a smart lighting point and smart 
air-conditioning system. 

The developer will also be providing two 
data point sockets in the living room and all 
bedrooms for residents to comfortably work, 
entertain and relax in their homes.

Elevated for privacy 
To provide privacy and serenity for the resi-
dents, the architect has elevated the first floor 
of the blocks, so that all units sit at least one 
storey above the ground level. The lush land-
scaping, intended to look like natural valleys, 
creates a sense of tranquillity. 

“At Van Holland, private and common spac-
es are connected to the natural surroundings 
but still set away from the public,” says Lee.  

“At the same time, we incorporated bio-
philic design principles with a human-cen-
tred approach. These include selecting dense 
plant life throughout the landscaped deck, up-
per terraces and sky garden, optimising ther-
mal comfort levels and having empty recuper-
ation spaces,” he adds.

Despite its small scale, Van Holland is of-
fering not one, but two 26m lap pools. One 
of them is placed on the elevated first level. 

From it, a long cascading water feature 
flows down, seamlessly joining with the main 
10m-tall waterfall at the arrival lobby. The re-
ception area will also feature a large book-
matched marble wall design and grand sculp-
tural lighting. 

Lee says: “The drop-off area is designed 
with opulence and set behind the waterfall. 
Residents entering the development will be 
greeted by a personal concierge. Arriving home 
is thus calming with a high level of privacy.” 

The other pool is an infinity pool on the 
roof terrace of the larger block. The pool is next 
to the Sky Gourmet Pavilion and clubhouse, 
with two air-conditioned lounges. “We intend 
to make the clubhouse suitable for corporate 
meetings due to the fact that more people are 
working from home,” says Koh. 

Other facilities in the development include 
a children’s pool, jacuzzi spa and a junior rock 
climbing wall. 

Launched in January this year, the proper-
ty has sold 18 units, or 26% of total units, at 
prices between $2,570 and $3,051 psf, accord-
ing to caveats lodged with the URA. E

KOH BROTHERS DEVELOPMENT

The development’s 69 units are spread across three low-rise blocks that are oriented in a north-south direction The luxurious book-matched marble design is used on the floor and walls 
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Van Holland will be connected to Holland Village via a fully sheltered walkway
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views, and until today I think there is no clear 
view whether work-from-home will effective-
ly cut down office demand,” he says. 

To hedge against the uncertainty, Teo’s prin-
ciple is to stick to key cities. “These places 
have been around for decades, and demand 
for office spaces here are not going to shrink 
to zero,” he says. “What could happen, the 
way I see it, is that there will be a flight to 
quality,” Teo explains. 

Large companies would still require a physi-
cal office, and typically flock to central locations 
because it is a converging point. “My view is 
that offices in the outskirts may actually, af-
ter a while, start to drop in demand further.”

Teo believes that once restrictions are lift-
ed for people to go back to the office, crowds 
will start trickling in. “At least from the boss-
es thinking, we want staff to be back. Of 
course, all these Zoom meetings help — we 
don’t need to wait for people and there isn’t 
a valid reason to be late now. But at the end 
of the day, it’s still different.” Teo himself, 
who has already returned to the office, finds 
it “demoralising” when having to work in a 
largely empty office. 

What helps balance out the risk of the future 
for offices is also longer leases. With multiple 
office buildings in Auckland, in New Zealand, 
and Melbourne and Parramatta in Australia, 
Teo shares that leases there run an average of 
two to three years. “So in a way, for the next 
two to three years, we are not going to face a 
complete collapse of our income.” 

Spreading the bet
Beyond just residential and office, Roxy-Pa-
cific also owns hospitality and retail proper-
ties. Its main strategy overseas is to acquire 
buildings that have already been built, which 
it can take over immediately. “We are quite 
yield-based, and hope to find something that 
we can buy and straight away — through fi-
nancing — make a certain net yield,” he says. 

This strategy paid off for one of its acqui-
sitions of a retail building in Ginza, Japan, 
which it acquired for JPY6 billion ($76.95 
million) in June 2019, and subsequently sold 
this March for JPY8.7 billion.

Last year, the developer also acquired a com-
mercial building, Melbourne House, along Lit-
tle Bourke Street, which it had intended to re-
develop into a hotel. But due to the havoc that 
the pandemic caused to the hospitality indus-
try, the property player is revisiting its decision. 

“Very likely it may become an office build-
ing”, he says, restoring the property to its for-
mer glory. Prior to the acquisition, the building 
used to house office tenants. 

“We typically run a strategy that, while we 
are doing the plans for the property, we don’t 
demolish the building,” says Teo. Now, the de-
veloper is evaluating whether or not to top up 
another seven to eight storeys to create a “brand 
new office building”, which would “save us quite 
a bit of construction cost”, he says. 

Besides these, the developer also owns ho-
tel properties in Kyoto and Osaka in Japan, 
and the Maldives, which it recently opened 
this year. Construction is also underway for a 
91-key boutique resort in Phuket, which Teo 
estimates would be ready by 3Q or 4Q of next 
year. However, “we may not be opening it yet, 
depending on whether Covid-19 is still ongo-
ing,” he says.

Looking ahead, Roxy-Pacific’s guiding 
mantra to the unpredictability of it all is to 
stay cautious. “Because hospitality will take 
a while, that’s one of our segments. For of-
fice, we can do our investment and manage 
our current buildings, but we also have to 
watch how the work-from-home impact will 
unfold,” says Teo. 

“We will work hard to try to look for op-
portunities, but carefully. We have a certain 
budget to run, but we also don’t want to drain 
down our ideal liquidity position, to put our-
selves in danger. it’s not a time to be overly 
aggressive.” E
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TE CAPITAL ROXY-PACIFIC

Show unit of RV Altitude. The development offers 140-units of two-bedroom selections in the River Valley 
enclave

Dunearn 386, another of the developer’s projects, comprise 35 units in a five-storey block along 
Dunearn Road 

Roxy-Pacific’s joint-venture project along Grange Road, 120 Grange, comprises 56 units of one- and 
two-bedders and is now fully sold 

Show unit of NEU at Novena. Owing to its proximity to Singapore’s upcoming healthcare hub, sales at NEU 
at Novena moved fast and 86% of units are already sold 

Roxy-Pacific also owns a 40% interest at 33 Argyle Street, in Parramatta, Sydney, which is a B-grade office 
building comprising a quasi-retail ground floor suite and café, three levels of above-ground parking provid-
ing 138 car spaces, six upper office levels and rooftop plant rooms

LOOK BACK
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